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» Multinational technology services and solutions
This analysis is focusing on a 24 month provider required OnTarget support for their go-
period: Jan 2017 - Dec 2018. to-market activities in U.S. marketplace, targeting

enterprise companies:
The Agreement:

» Set initial teleconference ¢ Coordinated and hosted over 163 prospect
appointments with interested Initial Relationship Development calls with

prospects interested technology prospects in 2017,

) . resulting in:
» Work with client sales team to 9

push prospects through sales

il - $62 million in pipeline build
pipeline

-$39 million in closed business
as of 12-31-18

» Support revenue generation

OnTarget Partners marketing, sales and
research solutions support B2B Executives Meeting Production
. . 180
and Marketers by offering “Intelligence for 160
Business®” via specific lines of service, 1%
8
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Contact Us:

60000000

7460 Warren Parkway, Suite 170 [

30000000

1 20000000
Frisco, Texas 75034 20000000
0
(469) 200-4901 SR NN R EEEEEEER-N
SREERRRRRRRRRLERRRRRRERRY
Ed Trachier, CEO crET 2025555522620 2855853
OnTargetPartners.com §32 Tz8g8sg= <28¢¢
. o Zz 0 o Z 0
Trachier@OnTargetPartners.com ’ ’

MW Sales Pipeline$ M Closed Business




